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Nov. 30 is deadline for license renewal applications

November 30 isthe deadlineto submit real estatelicenserenewal applicationsfor the 2001 - 2002 license period. Thefees
are

Corporation, partnership, LLC $230
Individual broker or salesperson $180
Sole proprietor $210
Branch Officeregistration $180

Renewal applications are scheduled to be mailed around October 13, 2000. Read the instructions that accompany the
renewal application. If you do not receive your application by the end of October, contact Licensing Branch at 586-3000. The
November 30 deadline meansthat licensees will receive pocket cards before December 31, and if there are problemswith an
application, there will be an opportunity to take corrective action before December 31.

Licensees who will be renewing on active status, must complete at least 10 hours of approved continuing education
courses. At least one of the courses must be amandatory core course.

The Commission’s staff will conduct renewal workshops in all counties in November. All licensees are welcome, but
brokerage firmsthat handle renewal sfor their agents are especially urged to attend. Staff will provide assistancein completing
the applications, point out potential problem areas, and accept renewal applications. Provided there is sufficient time, staff
may also review applicationsthat are submitted for deficiencies. All sessionswill befrom 9 am. to 12 noon. Theworkshops
will beasfollows:

Oahu - November 8 and Kamamalu Building - 2d floor, Kapuaiwa Rm., 1010 Richards Street, Honolulu
November 17

Hilo - November 13 Hawaii Island Board of Realtors 14 Waianuenue Ave., Hilo

Kauai - November 17 Kaual Board of Realtors, 4359 Kukui Grove, Suite 103, Lihue

Maui - November 20 Maui Board of Realtors, 33 Lono Ave., Suite 450, Kahul ui

Kona- November 27 KonaBoard of Realtors, Pines Plaza, Suite 157, 75-240 Nani KailuaDr., Kailua-Kona

Registrations for condominium hotel operators, condominium managing agents, prelicense schools and instructors, and
continuing education providers also expire this year. Reregistration applications, including meeting all requirements, for
these registrants are also due by November 30, 2000.

Failureto renew alicense or registration will result in aforfeited status as of January 1, 2001. A licensee or registrant with
aforfeited license may not work. A substantial penalty fee ($100 for corporations, partnerships, LLCs; $80 for sole propri-
etors; and $50 for individuals) will be assessed against licensees seeking to restore their forfeited licenses after January 1,
2001.



The Chalr’s Message

Aloha! | guess an introduction isin order. My name is
John Ohama, and | havejust realized that | have atough act to
follow. As you know, the outgoing Chair of the Real Estate
Commission is the famous “ Realtor of the Year—1998," Al
Imamura, with the dazzling charisma, “leading man” pres-
ence, and that famous Maui
“No Ka Oi” hospitality. And
Al isjust the most recentina
long line of past Commission
Chairs who were great lead-
ers and visionaries. | realize
that these are big shoestofill,
but in my ownway, | hopeto
steer the Commissioninto the
new millennium by doing our
part to improve the real es-
tate industry for both licens-
ees and the public.

Through agreat stroke of
luck, | find myself Chair of a
Commission that consists of eight hard-working, intelligent,
diligent and resourceful Commissioners.

When reviewing the program of work for the coming year,
it struck me that we have been blessed with people who are
great leaders and visionariesin their own right.

With their commitment and expertise to guide us, the
Commission is sure to bring about positive change. And we,
as licensees, should al be looking forward to that change.

One of the most important areas of focusthisyear will be
the recodification of the condominium law, Chapter 514A,
Hawaii Revised Statutes.

L eading the charge will be Condominium Review Com-
mittee Chair, Mitchell Imanaka. Both a broker and an attor-
ney, Mitchell isone of the leading authoritiesin thisareaand
we arefortunate to have the benefit of his expertise and |ead-
ership to see this project through.

HisVice-Chair and new Maui Commissioner, Peter Rice,
brings with him fresh eyes and ideas, and the drive and pas-
sion to get the job done.

Another focus area is the Lieutenant Governor's SWAT
(Slice Waste and Tape) Project. This project’ sgoal isto cure
some of Hawaii’'s unnecessary, ineffective, and overly bur-
densome administrative rules.

The Commission’ srules (Chapter 99, Hawaii Administra-
tive Rules) were selected by the Lt. Governor’s office as the
areain the Department of Commerce and Consumer Affairsto
implement her program. Proposed changes to both the real
estate laws and rules were conceived of and perfected over
months of discussion.

Thanks to the efforts and diligence of Commissioners
Michael Ching, Charles Aki, Al Imamuraand Iris Okawa, the

Commission’s staff, and the Professional and Vocational Li-
censing Division’s administration, the Commission is |ook-
ing forward to the adoption of streamlined, yet more effective
real estate lawsand rules.

The SWAT rules adoption process will fall on the broad
shoulders of the Laws and Rules Review Committee Chair,
Alfredo Evangelista.

He has the help of fellow attorney and Vice-Chair of the
Lawsand Rules Review Committee, Iris Okawa. Both public
members, Alfredo and Iris bring balance to the Commission,
and under their watchful eyes, the new SWAT laws and rules
will align industry needs with consumer protection.

The Education Review Committee Chair and Big Island
Commissioner Charles Aki has extensive experiencein work-
ing with the Commission’s education agenda.

HisVice-Chair is Patricia Choi of Kahala Avenue fame.
Anyone who has worked with Charles and Pat will attest to
their professionalism and knowledge in the real estate field.

The Education Review Committeeisin good handswith
these two seasoned real estate professionals at the helm.

New Commissioners Peter Rice, left, and Casey Choi

New to the Commission is public member Casey Choi,
who has wasted no time in becoming involved and establish-
ing his presence at recent Commission meetings. Heisagreat
new asset and addition to the Commission.

Finally, rounding out the group isthe Commission’sVice-
Chair, Kauai Commissioner Michael Ching. Michael hasbeen
the driving force behind many of the Commission’s initia-
tives, most recently the SWAT review of the real estate laws
and rules. His energy, commitment, and focus on the
Commission’s programs have brought together Commission-
ers, staff members, and administration to work as a team to
achieve common goals. In thisway, everyone enjoysthe ben-
efits of success.

Asareminder, thisyear’ sdeadlinefor licenserenewalsis



November 30, 2000. Be sure to complete your continuing
education classes and submit your renewal application and
fees by that date.

Thisnew millennium promisesto beatime of great change
for al facets of thereal estateindustry. | look forward to bring-
ing about and being a part of that change, and | will try my
best to serve you and live up to the achievements of past
Commission Chairs.

Thank you for your on-going support. And, if you ever
have the opportunity to stop by the Real Estate Branch at 250

S. King Street, 7" Floor, | encourageyouto say “hi” and “thank
you” to the Real Estate Branch staff. The staff offers daily
assistance to both licensees and the public in a number of
ways and deserve your recognition and support.

Aloha,

Ohama

John Ohama

Only good news regarding changes to the Change Form

“Change Form - Real Estate” isasimple one-page form
generally used by licensees to notify the Real Estate Com-
mission of any changes. The Commission recently revised
the Change Form to reflect the adoption of new policies and
rules and to simplify the reporting requirement for licensees.

Listed below are the notable changes made to the Change
Form.

» Reductioninfeesfor change of/to PRINCIPAL BRO-
KER, BROKER-IN-CHARGE, BUSINESSADDRESS, TRADE
NAME and LICENSE NAME from $25 to $10

» Assignment of Temporary Principal Broker or Broker-
in-Charge - Check this box to appoint a temporary principal

broker or broker-in-charge. A temporary principal broker or
temporary broker-in-charge must be appointed when a princi-
pal broker or broker-in-chargeisabsent from aplace of busi-
ness or branch office for more than fourteen calendar days.
H.A.R. 816-99-3(0).

» Surrender of License- Check thisbox when alicensee
who has no pending complaints, investigations, disciplinary
petitions filed against the licensee or disciplinary hearings
wishes to surrender their real estate license. Once surren-
dered, all real estate activity must cease. If the person desires
toengageinreal estate activity after surrendering the license,
the person must obtain anew license as anew applicant for a
salesperson license. H.A.R. §16-99-10.6.

» Change of Individual License Name - Check this box
to changeindividual license name. The Commission adopted

anew license name policy on February 25, 2000. The deci-
sion allows licensees to have alicense name that is different
from their legal name. The license name is the name that
appears on the wall certificate and pocket card.

» Additional Registrations- If the broker isregistered as
aCMA, CHO, or EIC, put the registration numbersin the box
entitled “ Other Registrations’ to update both the license and
registration files.

The revised Change Form is now available on-line at
www.state.hi.us/hirec. The revised form will have the code
REC-05 0800R at the bottom left-hand corner.

State of Hawail Real Estate Commission

Telephone 586-2643
Web address: www.state.hi.us/hirec

©Copyright Hawaii Real Estate Commission 2000. All
rights reserved. Funded by the Real Estate Education
Fund and provided as an educational service to Hawaii
real estatelicensees. Thispublication isdesigned to pro-
vide general information on the subject matters covered
and is not a substitute for professional services to ad-
dress specific situations. If legal advice or other expert
assistance is required, seek the services of a competent
professional.

Thismaterial can bemadeavailabletoindividuals
with special needs. Please call the Senior Real
Estate Specialist at 586-2645 to submit your
request.




Administrative Actions

Peter B. Savio, Savio Realty, Ltd. Better Homesand Gar -
dens, DanaG. Kenny and Allan B. Kroll—REC 1998-101-L

In a Settlement Agreement Prior to Filing of Petition for
Disciplinary Action, Respondents denied the allegation of
failure to disclose pertinent information in violation of HRS
8467-14(18) because they relied upon county records. How-
ever, they desired to enter into this Settlement Agreement to
avoid the risk and expenses of an administrative hearing.
Respondents agreed to jointly and severally pay $500 to the
Compliance Resolution Fund within 30 days of Commission
approval of the Agreement.

The Commission approved the agreement on March 24,
2000.

Mid Pacific Property Management, Ltd. and ThomasR.
Pellegrine—REC 98-82-L

RICO filed a Petition for Disciplinary Action against
Respondents on August 31, 1999, alleging, among other
things, that they violated HRS 8467-14(7) (failing, within a
reasonabl e time, to account for any moneys bel onging to oth-
ers). Respondents neither admitted nor denied violating HRS
8467-14(7) but desired to enter into a Settlement Agreement
After Filing of Petition for Disciplinary Action in order to
resolve the matter.

Under terms of the Agreement, Respondents agreed to
pay a civil penalty of $500 to the Compliance Resolution
Fund within 30 days of Commission approval of the Agree-
ment.

The Commission approved the Agreement on March 24,
2000.

Vergel N. Adonis—REC 98-137-L

On November 3, 1999, RICO filed a petition for disci-
plinary action against Respondent alleging that he failed to
pay an outstanding tax liability for 1987 through 1997 in
violation of HRS §467-14(20). Respondent admitted he did
not pay the tax liability but desired to settle the matter with-
out a hearing.

Under a Settlement Agreement After Filing of Petitionfor
Disciplinary Action, Respondent agreed to pay an adminis-
trative fine of $500 and to enter into an installment plan agree-
ment with the State Department of Taxation. Respondent
further agreed to the revocation of hislicense without further
hearing if he fails to pay the pay the fine or comply with the
installment plan agreement. The Commission approved the
Settlement Agreement on June 30, 2000.

James B. Dempsey, dba Dempsey West Realty—REC 99-
27-L

Respondent was the property manager and listing agent
for Complainant’ s property on Oahu from June 1997 through
March 1998. RICO received a complaint that Respondent

failed to (1) provide Complainant with a monthly statement
of account, (2) obtain a General Excise Tax license or file
Complainant’s taxes, (3) provide the new property manager
with an accounting of the tenant’s security deposit at or be-
forethetimeof transfer of thelandlord’ sinterest, and (4) trans-
fer tenant and rental payment documents to the new property
manager until October 1998. All all timesrelevant, Respon-
dent was licensed as areal estate broker.

RICO was prepared to file a petition for disciplinary ac-
tion against Respondent, alleging violations of HRS §8436B-
19(7) and (9), 467-14(7) and (13), and 521-44(f). Respondent
neither admitted nor denied the proposed violations and
wished to settle this matter without a hearing.

Under a Settlement Agreement Prior to Filing of Petition
for Disciplinary Action, Respondent agreed to pay an admin-
istrative fine of $1,500, with $300 of the fine suspended so
long as Respondent complieswith the terms of the Settlement
Agreement.

Respondent further agreed to successfully completeareal
estate course. If Respondent failsto abide by any of theterms
of the agreement, his license shall be subject to revocation
without further hearing.

The Commission approved the Settlement Agreement on
July 27, 2000.

Appeals

In thefollowing two cases, the applicants appeal ed deci-
sions by the Commission. Under the appeal s procedure, the
Office of Administrative Hearings conducts an evidentiary
hearing and the Hearings Officer submitsfindings of fact and
conclusions of law. The Commission then issuesits final or-
der. The cases are summarized here without identifying the
applicant.

Case 1. The Commission denied Petitioner’ sapplication
for a broker experience certificate because the Petitioner’s
license was voluntarily placed on inactive status for a period
of 56 daysin 1998.

In July 1999, the requirements for a broker experience
certificate changed due to amendments to HRS § 467-9.5.
Following ahearing, the Hearings Officer found that the Com-
mission acted properly in denying Petitioner’ s application, as
the Commission was required to apply the law that existed at
the time the Petitioner filed a complete application.

Because Petitioner’'s license was voluntarily placed on
inactive statusin 1998, Petitioner could not have had experi-
ence as afull-time real estate salesperson for the three-year
period immediately prior to the licensing examination.

The Hearings Officer found that the Commission’ s appli-
cation of the amended law to Petitioner’ s application was not
aretroactive application of thelaw. The Commission adopted



Administrative Actions

the Hearings Officer’ s proposed decision.

Case 2. Petitioners applied for reinstatement of their li-
censes. In 1995, petitioners were ordered to pay fines and
their licenses were suspended.

The order required payment of the finesasacondition for
license reinstatement. Petitioners sought to reinstate their li-
censes in 1999. The Commission denied the application for
reinstatement after finding that Petitioners had not filed for

restoration of their forfeited licenses within one year of the
date of forfeiture.

The Commission required the Petitioners to reapply as
new applicants.

Following a hearing, the Hearings Officer found that the
Commission did not err in denying Petitioners' applications.

The Commission adopted the Hearings Officer’ s recom-
mended order.

New decision on restoration of forfeited licenses

The Commission decided to change the procedures for
restoration of forfeited real estate licenses for individuals at
its meeting of July 27, 2000. The purpose of thischangeisto
streamline the process and increase flexibility and options to
applicants.

Applicants seeking to restore a forfeited real estate li-
cense must submit acomplete restoration application, required
fees, penalties, documents, and, in addition, the following
based on applicability:

For licensesforfeited under oneyear - Applicantsre-
storing on activelicensing status must submit proof of comple-
tion of ten hours of continuing education courses (“CE”) for
the previous licensing biennium period. Therefore, the man-
datory core course must be dated with the years of the previ-
ous licensing biennium.

For example, if restoring in 2000, the applicant must take
the mandatory core course 1997-1998. However, if the previ-
ous licensing biennium’s core course is not available, the
applicant must take elective courses totaling a minimum of
ten continuing education hours.

The current licensing biennium’ s mandatory core course
will not be accepted for this purpose. Applicantsrestoring
on inactivelicensing statusdo not requireany CE.

For licenses forfeited over one year and under four
years - Regardless of whether the applicant is restoring on

active or inactive licensing status, applicants have a choice
of completing one of the following:

1. Completeat least fifteen hours of elective CE courses.
The CE electives are to be taken from the current licensing
biennium’ s elective courses, except that the current biennium’s
mandatory core course will not be accepted for this purpose.
Any elective courses or mandatory core course completed
from the previous licensing biennium period can be used for
this purpose; or

2. Completethethree“Essentials’ courses: “Essentials

of Ligting,” “ Essentia sof Finance,” and “ Essentialsof DROA;”
or

3. Successful completion of the prelicensing course for
thelevel of licenseforfeited; or

4. Pass the prelicensing examination for the level of li-
censeforfeited.

For licensesforfeited over four years- Applicantsmust
passthe prelicensing examination for thelevel of licensefor-

feited.

Any continuing education course completed for the pur-
pose of restoration of aforfeited license cannot be used for the
upcoming licensing renewal.

Reprints of updated HRS
Chapter 514A available

The Department of Commerce and Consumer
Affairsnow hasupdated unofficial reprints of the
Condominium Property Regime, HRS Chapter
514A, available. The reprints include the 2000
Legislature’s changes and have an “Amended
0400 or “Amended 0700" revision note on page
1

To order a reprint, send a check or money
order in the amount of $1.75 to Department of
Commerce and Consumer Affairs, Cashier’s Of-
fice, RO. Box 541, Honolulu, Hawaii 96809.

To purchase a reprint in person, go to the
Cashier’ sOffice, Kamamalu Building, Third Floor,
1010 Richards Street, Honolulu. The Cashier’'s
Officeclosesat 4:00 pm.




Learning about laws that affect your advertising

A Hawaii real estate licensee must comply with the Real
Estate Commission’s advertising rules (generally § 16-99-
11, Hawaii Administrative Rules) at all times. Licensees must
also be aware that other laws may regulate their advertising,
particularly when advertising in other states or countries or
on the Internet. One example is the Federal Trade Commis-
sion Act that prohibits “ unfair or deceptive acts or prac-
tices” and which would apply to improper advertising in any
medium, including the Internet. In arecent publication, “ Dot
ComDisclosures: Information About Online Advertising,” the
Federal Trade Commission addresses advertising and disclo-
sures specifically in the context of Internet technology. The
following is an excerpt fromthat publication. This and other
publications on advertising are available on the Federal
Trade Commission’s Web site at http://www.ftc.gov. In this
article” Commission” meansthe Federal Trade Commission.

Although the number of companies advertising online—
and the number of consumers shopping online—are soaring,
fraud and deception may dampen consumer confidencein the
e-marketplace. But cyberspaceisnot without boundaries, and
fraud and deception are unlawful no matter what the medium.
The FTC has enforced and will continue enforcing its con-
sumer protection laws online to ensure that products and ser-
vices are described truthfully in online ads and that consum-
ers get what they pay for. These activities benefit consumers
aswell assellers, who expect and deserve afair marketplace.

Many of the general principles of advertising law apply
to Internet ads, but new issues arise almost asfast astechnol-
ogy develops. This booklet describes the information busi-
nesses should consider as they develop online ads to ensure
that they comply with the law. Briefly,

1. Thesame consumer protection lawsthat apply to com-
mercia activities in other media apply online. The
FTC Act’sprohibition on “unfair or deceptive acts or
practices’ encompasses Internet advertising, market-
ing and sales. In addition, many Commission rules
and guides are not limited to any particular medium
used to disseminate claims or advertising, and there-
fore, apply to online activities.

2. Disclosuresthat arerequired to prevent an ad from
being misleading, to ensure that consumersreceive
material information about the terms of atransac-
tion or to further public policy goals, must be clear
and conspicuous. In evaluating whether disclosures
are likely to be clear and conspicuous in online ads,
advertisers should consider the placement of thedis-
closurein an ad and its proximity to the relevant
claim. Additional considerationsinclude: the promi-
nence of the disclosure; whether itemsin other parts of
the ad distract attention from the disclosure; whether
the ad is so lengthy that the disclosure needs to be

repeated; whether disclosuresin audio messages are
presented in an adequate volume and cadence and
visual disclosures appear for asufficient duration; and,
whether the language of the disclosure is understand
able to the intended audience.

. To make a disclosure clear and conspicuous, ad-

vertisers should:

Place disclosures near, and when possible, on the same
screen asthetriggering claim.

Use text or visual cues to encourage consumers to
scroll down aWeb pagewhenit isnecessary toview a
disclosure.

When using hyperlinks to lead to disclosures,

»  makethelink obvious,

»  label the hyperlink appropriately to convey the
importance, nature and relevance of the infor-
mation it leads to;

»  use hyperlink styles consistently so that con-
sumers know when alink is available;

»  place the hyperlink near relevant information
and make it noticeable;

»  takeconsumersdirectly to the disclosure on the
click-through page;

»  assesstheeffectiveness of the hyperlink by moni-
toring click-through rates and make changes ac-
cordingly.

Recognize and respond to any technological limita-

tions or unique characteristics of high tech methods

of making disclosures, such as frames or pop-ups.

Display disclosures prior to purchase, but recognize

that placement limited only to the order page may not

alwayswork.

Creatively incorporate disclosures in banner ads or

disclose them clearly and conspicuously on the page

the banner ad linksto.

Prominently display disclosures so they are notice-

able to consumers, and evaluate the size, color and

graphic treatment of the disclosurein relation to other
parts of the Web page.

Review the entire ad to ensure that other elements—

text, graphics, hyperlinks or sound—do not distract

consumers' attention from the disclosure.

Repeat disclosures, as needed, on lengthy Web sites

and in connection with repeated claims.

Use audio disclosures when making audio claims, and

present them in avolume and cadence so that consum-

ers can hear and understand them.

Display visual disclosuresfor aduration sufficient for

consumers to notice, read and understand them.

Use clear language and syntax so that consumers un-

derstand the disclosures.



on the Internet or in other states or countries

4. Commission rules and guides that use specific terms—
“written,” “writing,” " printed” or “direct mail”—are adapt
able to new technologies.

« Rulesand guides that apply to written ads or printed
materials also apply to visual text displayed on the
Internet.

. If aseller usesemail to comply with Commissionrule
or guide notice requirements, the seller should ensure

that consumers understand that they will receive such
information by email and provide it in aform that
consumers can retain.

. “Direct mail” solicitationsinclude email. If an email
invites consumersto call the sender to purchase goods
or services, that telephone call and subsequent sale
must comply with the Telemarketing Sales Rulere-
guirements.

Message from the State Department of Taxation

A reader of the Bulletin wrote to us afew months ago to
let us know that a number of real estate firms have begun
adding the general excise tax (GET) to their commission
amount on the Cooperating Broker’ s Separate Agreement form.
The reader felt that this led to confusion in determining re-
sponsibility for paying the GET, and asked if there was a State
law prohibiting this practice.

The short answer isthat nothing in Hawaii’ stax law pro-
hibits this practice. However, thisis a new and interesting
situation that warrants a more detailed discussion.

Totruly answer this question, you first need to know that
the GET is a tax levied on the gross income of a business’
activitiesin Hawaii. That is, the person receiving business
incomeisthe person that isresponsible for paying the GET.

Second, unlike sales taxes which require businesses to
charge and collect a specific amount as salestax, the GET law
doesn’t say that businesses must charge and collect a certain
amount astax from the customer.

Businesses simply pay the GET out of the grossincomeit
receives as compensation for itsgoods or servicesjust asbusi-
nesses pay for their other expenses. In fact, theonly provision
regarding thisissue is one that states that the general excise
tax is a component of the price being charged the customer,
and businesses subject to the general excisetax therefore can-
not say that there is no tax included in the price.

In atypical transaction, a broker representing the seller
contracts with the seller to represent the seller for X% com-
mission. When the property issold, the seller’ sbroker and the
purchaser’ s broker each receive a share (usually half) of that
COMMI Ssion.

For example, if a 6% total commission is contracted for
between the seller’ sbroker and the seller and if the sales price
is$100,000, then thetotal commission is $6,000 ($100,000 x
6%) of which each broker receives $3,000 ($100,000 x 3%).
For GET purposes, the $3,000 commission is gross income
subject tothe GET. Each broker isresponsiblefor paying the
4% GET on their respective $3,000 commissions, so each
must report on their GET returns $3,000 in gross commission
income and pay $120in GET ($3,000 x 4%).

In the situation presented by the reader, the seller’s bro-
ker has arranged a commission of 6% with the seller that the

broker expects to split with the purchaser’s broker 50-50.
However, when the purchaser’ s broker returns the Cooperat-
ing Broker’ s Separate Agreement, much to the seller’ sbroker’s
surprise, the commission stated on the form is not, 3% of the
salesprice, but 3% of the salesprice PLUS 4.166% GET! For
example, if a6% total commission is contracted for between
the seller’s broker and the seller, and if the sales price is
$100,000, then the total commission is $6,000 ($100,000 x
6%).

The commission negotiated and received by the purchas-
ing broker $3,125 ($100,000 x 3% = $3,000; $3,000 x 4.166%
= $125; $3,000 + 125 = $3,125.) That leaves $2,875 in com-
mission for the seller’ sbroker. For GET purposes, the seller’s
broker’'s $2,875 commission is gross income subject to the
4% GET ($2,875 x 4% = $115 GET). Thepurchaser’sbroker's
$3,125 commission is gross income subject to the 4% GET
($3,125 x 4% = $125 GET).

The practice of separately showing an amount represented
asthe GET is known asthe visible passing on of the GET.

It is important to point out here that the entire amount
received by the purchaser’ sbroker, including the GET visibly
passed on, is gross commission income subject to the 4%
GET. Furthermore, theseller’ sbroker isNOT “collecting” the
GET for the purchaser’ sbroker.

All that they have done is negotiated an agreement that
does not split the total commission 50-50.

Though this transaction may not be to the liking of the
seller’ sbroker, it isnot prohibited by State tax law.

State tax law does not govern the payment agreements
between the parties, but only looks at whether each party is
correctly reporting its grossincome and is paying the correct
amount of tax on that income.

For more information on the visible passing on of the
general excise tax, see Tax Facts No. 96-1, “ General Excise
vs. SalesTax.”

This publication is available at any district tax office
or by calling our request line at 587-7572 (toll-free at 1-
800-222-7572). It also is available on our website at
www.state.hi.us/tax. Should you havefurther questions, please
call usat 587-4242 (toll-free at 1-800-222-3229) or e-mail us
at Taxpayer _Services@tax.state.hi.us.



Education Calendar
Scheduled Continuing Education Courses

An updated schedule is available at http://www.state.hi.us/hirec. Courses are subject to change or cancellation; please
check directly with the provider to confirm date, time, and location.

To renew alicense, you must take 10 hours of continuing education courses. One of the courses must be an approved core
course. Courseswith a(c) are approved 1999-2000 core courses and receive 4 hours credit. Coursesthat say (3 hrs.) receve 3
hours credit. All other coursesreceive 3-1/3 hours credit. (If you are taking coursesto reactivate an inactive license this year,
take elective courses totaling at least 10 hours credit. Do not take core courses to reactivate a license this year. If you are

restoring alicense thisyear, read the restoration application instructions.)

OAHU

Date Time Course Provider City Instructor  Fee ($)
10/16/2000 09:00am  ESSENTIALS OF LISTING HONOLULU BOARD OF REALTORS HONOLULU ~ RUGGLES 69.00
10/17/2000 01:00pm  COMPUTERS, INTERNET & THE LICENSEE ABE LEE SEMINARS HONOLULU  LEE 50.00
10/17/2000 06:00pm  SURVEYS, TERMITE & HOME INSPECTIONS ABE LEE SEMINARS HONOLULU  LEE 50.00
10/17/2000 09:00am  ESCROW, TITLE & APPRAISALS ABE LEE SEMINARS HONOLULU  LEE 50.00
10/17/2000 09:00am  RESIDENTIAL PROPERTY MANAGEMENT DUPLANTY SCHOOL OF REAL ESTATE HONOLULU ~ DUPLANTY 45.00
10/18/2000 01:30pm  (c) LAW UPDATE/ETHICS 1999-2000 EDDIE FLORES REAL ESTATE HONOLULU ~ GOODEJR 45.00
10/18/2000 05:30pm  PITFALLS IN MANAGING RESIDENTIAL PROPERTY EDDIE FLORES REAL ESTATE HONOLULU ~ FLORESJR 45.00
10/18/2000 06:00pm  CONDOMINIUMS: LAWS & ISSUE LEEWARD COMMUNITY COLLEGE PEARLCITY CHONG 40.00
10/18/2000 09:00am  LISTING AND SELLING BUSINESS OPPORTUNITIES RICHARD W DAGGETT HONOLULU ~ DAGGETT 50.00
10/18/2000 10:00am  AVOID LITIGATION EDDIE FLORES REAL ESTATE HONOLULU ~ CHONG 45.00
10/19/2000 01:00pm  DISCLOSURES IN HAWAII RESIDENTIAL ABE LEE SEMINARS HONOLULU  LEE 45.00
10/19/2000 09:00am  CONTRACTS/BUSINESS OPPORTUNITIES RICHARD W DAGGETT HONOLULU ~ DAGGETT 50.00
10/20/2000 01:00pm  ZONING-ISSUES, PROBLEMS, QUESTIONS ABE LEE SEMINARS HONOLULU  LEE 48.00
10/20/2000 01:00pm  HOW TO MANAGE RESIDENTIAL PROPERTIES DUPLANTY SCHOOL OF REAL ESTATE HONOLULU ~ DUPLANTY 45.00
10/20/2000  06:00pm  CONDOMINIUM DEVELOPMENT PROCESS ABE LEE SEMINARS HONOLULU  LEE 48.00
10/20/2000 09:00am  CRATS, CRUTS & FLPS: AN ALTERNATIVE ABE LEE SEMINARS HONOLULU  LEE 48.00
10/20/2000 09:00am  HOT SPOTS IN REAL ESTATE CONTRACTS DUPLANTY SCHOOL OF REAL ESTATE HONOLULU ~ DUPLANTY 45.00
10/20/2000  09:00am  (c) LAW UPDATE/ETHICS 1999-2000 RICHARD W DAGGETT HONOLULU ~ DAGGETT 50.00
10/21/2000  01:00pm  FAIRHOUSING ABE LEE SEMINARS HONOLULU  LEE 48.00
10/21/2000  01:00pm  (c) LAW UPDATE/ETHICS 1999-2000 DOWER SCHOOL OF REAL ESTATE HONOLULU ~ DOWER 50.00
10/21/2000  04:00pm  (c) LAW UPDATE/ETHICS 1999-2000 EDDIE FLORES REAL ESTATE HONOLULU ~ FLORESJR 45.00
10/21/2000  05:30pm  (c) LAW UPDATE/ETHICS 1999-2000 ABE LEE SEMINARS HONOLULU  LEE 48.00
10/21/2000 06:00pm 1031 TAX DEFERRED EXCHANGES DOWER SCHOOL OF REAL ESTATE HONOLULU  YEE 50.00
10/21/2000 08:30am  BASIC REAL ESTATE INVESTMENT ANALYSIS LEEWARD COMMUNITY COLLEGE PEARLCITY CHONG 40.00
10/21/2000  09:00am  HAWAII LANDLORD-TENANT CODE EDDIE FLORES REAL ESTATE HONOLULU ~ CHANG 45.00
10/21/2000  09:00am  MEDIATION, ARBITRATION, LITIGATION ABE LEE SEMINARS HONOLULU  LEE 52.00
10/21/2000 09:00am  LAND USE AND PERMIT REQUIREMENTS DOWER SCHOOL OF REAL ESTATE HONOLULU ~ WILIA 50.00
10/21/2000 09:00am  LISTING AND SELLING BUSINESS OPPORTUNITIES RICHARD W DAGGETT HONOLULU ~ DAGGETT 50.00
10/21/2000 12:30pm  FORECLOSURE & THE ROLE OF THE COMMISSIONER EDDIE FLORES REAL ESTATE HONOLULU ~ CHANG 45.00
10/21/2000 12:30pm  COMMERCIAL RE SALES/LEASE LEEWARD COMMUNITY COLLEGE PEARLCITY CHONG 40.00
10/23/2000 01:30pm  RESIDENTIAL LANDLORD-TENANT CODE KAPIOLANI COMMUNITY COLLEGE HONOLULU ~ THOMAS 40.00
10/23/2000 06:00pm  COMPUTERS, INTERNET & THE LICENSEE ABE LEE SEMINARS HONOLULU  LEE 45.00
10/23/2000 08:30am  (c) LAW UPDATE/ETHICS 1999-2000 KAPIOLANI COMMUNITY COLLEGE HONOLULU ~ THOMAS 40.00
10/23/2000 09:00am  ESSENTIALS OF FINANCE HONOLULU BOARD OF REALTORS HONOLULU ~ GOODEJR 69.00
10/24/2000 01:00pm  ESCROW, TITLE & APPRAISALS ABE LEE SEMINARS HONOLULU  LEE 50.00
10/24/2000  06:00pm  COMPUTERS, INTERNET & THE LICENSEE ABE LEE SEMINARS HONOLULU  LEE 50.00
10/24/2000 09:00am  SURVEYS, TERMITE & HOME INSPECTIONS ABE LEE SEMINARS HONOLULU  LEE 50.00
10/25/2000 01:00pm  PERMITS, PERMITS AND MORE PERMITS ABE LEE SEMINARS HONOLULU  LEE 48.00
10/25/2000 01:30pm  PITFALLS IN DROA & ADDENDA EDDIE FLORES REAL ESTATE HONOLULU ~ GOODEJR 45.00
10/25/2000  05:30pm  (c) LAW UPDATE/ETHICS 1999-2000 EDDIE FLORES REAL ESTATE HONOLULU ~ GOODEJR 45.00
10/25/2000 06:00pm  WILLS, TRUSTS & REAL ESTATE ABE LEE SEMINARS HONOLULU  LEE 48.00
10/25/2000 09:00am  DEVELOPING SMALL PROPERTIES ABE LEE SEMINARS HONOLULU  LEE 48.00
10/25/2000 09:00am  LISTING AND SELLING BUSINESS OPPORTUNITIES RICHARD W DAGGETT HONOLULU ~ DAGGETT 50.00
10/25/2000 10:00am  HOW TO LIST & SELL BUSINESS OPPORTUNITIES EDDIE FLORES REAL ESTATE HONOLULU ~ FLORESJR 45.00
10/26/2000 09:00am  CONTRACTS/BUSINESS OPPORTUNITIES RICHARD W DAGGETT HONOLULU ~ DAGGETT 50.00
10/27/2000  01:00pm  (3hrs) TIMESHARE REAL ESTATE LYNN W CARLSON HONOLULU ~ CARLSON 33.00
10/27/2000 02:00pm 1031 TAX DEFERRED EXCHANGES DOWER SCHOOL OF REAL ESTATE HONOLULU  YEE 50.00
10/27/2000  06:00pm  LAND USE AND PERMIT REQUIREMENTS DOWER SCHOOL OF REAL ESTATE HONOLULU ~ WILIA 50.00
10/27/2000 08:00am  BASIC REAL ESTATE INVESTMENT ANALYSIS LYNN W CARLSON HONOLULU ~ CARLSON 33.00
10/27/2000  09:00am  (c) LAW UPDATE/ETHICS 1999-2000 RICHARD W DAGGETT HONOLULU ~ DAGGETT 50.00
10/27/2000  09:00am  (c) LAW UPDATE/ETHICS 1999-2000 DOWER SCHOOL OF REAL ESTATE HONOLULU ~ DOWER 50.00
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Date

10/28/2000
10/28/2000
10/28/2000
10/28/2000
10/28/2000
10/28/2000
10/28/2000
10/28/2000
10/28/2000
10/30/2000
10/31/2000
10/31/2000
10/31/2000
10/31/2000
10/31/2000
11/01/2000
11/02/2000
11/02/2000
11/02/2000
11/02/2000
11/02/2000
11/03/2000
11/03/2000
11/03/2000
11/03/2000
11/03/2000
11/04/2000
11/04/2000
11/04/2000
11/04/2000
11/06/2000
11/06/2000
11/08/2000
11/08/2000
11/08/2000
11/08/2000
11/09/2000
11/09/2000
11/10/2000
11/10/2000
11/10/2000
11/10/2000
11/11/2000
11/11/2000
11/11/2000
11/11/2000
11/11/2000
11/11/2000
11/14/2000
11/14/2000
11/14/2000
11/14/2000
11/15/2000
11/15/2000
11/15/2000
11/15/2000
11/16/2000
11/16/2000
11/16/2000
11/17/2000
11/17/2000
11/17/2000
11/17/2000
11/17/2000
11/18/2000
11/18/2000
11/18/2000
11/18/2000
11/18/2000
11/18/2000

Time

01:00pm
04:00pm
06:00pm
08:00am
08:30am
09:00am
09:00am
12:30pm
12:30pm
09:00am
01:00pm
01:30 pm
06:00pm
08:30am
09:00am
09:00am
01:00pm
06:00Pm
09:00am
09:00am
09:00am
01:00pm
01:30pm
08:30am
09:00am
09:00am
01:00pm
06:00pm
09:00am
09:00am
01:00pm
09:00am
01:00pm
06:00pm
09:00am
09:00am
09:00am
09:00am
02:00pm
06:00pm
09:00am
09:00am
01:00pm
01:00pm
05:30pm
09:00am
09:00am
09:00am
01:00pm
06:00pm
09:00am
09:00am
01:00pm
06:00pm
09:00am
09:00am
01:00pm
06:00pm
09:00am
01:00pm
01:30pm
08:30am
09:00am
09:00am
01:00pm
01:00pm
06:00pm
08:30am
09:00am
09:00am

Course

STICKS, BRICKS & STEEL UNDERSTANDING
HAWAII LANDLORD-TENANT CODE
UNDERSTANDING THE LAND USE ORDINANCES
(c) LAW UPDATE/ETHICS 1999-2000

(c) LAW UPDATE/ETHICS 1999-2000
HOMEOWNER'S TAX STRATEGIES

(c) LAW UPDATE/ETHICS 1999-2000

(c) LAW UPDATE/ETHICS 1999-2000

(c) LAW UPDATE/ETHICS 1999-2000
ESSENTIALS OF THE DROA

SURVEYS, TERMITE & HOME INSPECTIONS
LEGAL HOTLINE ISSUES

ESCROW, TITLE & APPRAISALS

(c) LAW UPDATE/ETHICS 1999-2000
COMPUTERS, INTERNET & THE LICENSEE
LISTING AND SELLING BUSINESS OPPORTUNITIES
ZONING-ISSUES, PROBLEMS, QUESTIONS
CONDOMINIUM DEVELOPMENT PROCESS
HUD, VA AND (NON) JUDICIAL FORECLOSURE
(c) LAW UPDATE/ETHICS 1999-2000
CONTRACTS/BUSINESS OPPORTUNITIES
CONDOMINIUMS: LAWS & ISSUES
RESIDENTIAL LANDLORD-TENANT CODE

(c) LAW UPDATE/ETHICS 1999-2000

HOT SPOTS IN REAL ESTATE CONTRACTS
(c) LAW UPDATE/ETHICS 1999-2000

(c) LAW UPDATE/ETHICS 1999-2000

FAIR HOUSING

DISCLOSURES IN HAWAII RESIDENTIAL

(c) LAW UPDATE/ETHICS 1999-2000
SURVEYS, TERMITE & HOME INSPECTIONS
COMPUTERS, INTERNET & THE LICENSEE
PERMITS, PERMITS AND MORE PERMITS
WILLS, TRUSTS & REAL ESTATE
DEVELOPING SMALL PROPERTIES

LISTING AND SELLING BUSINESS OPPORTUNITIES
(c) LAW UPDATE/ETHICS 1999-2000
CONTRACTS/BUSINESS OPPORTUNITIES
1031 TAX DEFERRED EXCHANGES

LAND USE AND PERMIT REQUIREMENTS

(c) LAW UPDATE/ETHICS 1999-2000

(c) LAW UPDATE/ETHICS 1999-2000
UNDERSTANDING THE LAND USE ORDINANCES
RESIDENTIAL PROPERTY MANAGEMENT

(c) LAW UPDATE/ETHICS 1999-2000

STICKS, BRICKS & STEEL UNDERSTANDING
RISK REDUCTION WHEN LISTING

(c) LAW UPDATE/ETHICS 1999-2000
COMPUTERS, INTERNET & THE LICENSEE
SURVEYS, TERMITE & HOME INSPECTIONS
CONDOMINIUMS: LAWS & ISSUES
MEDIATION, ARBITRATION, LITIGATION
ZONING-ISSUES, PROBLEMS, QUESTIONS
CONDOMINIUM DEVELOPMENT PROCESS
CRATS, CRUTS & FLPS: AN ALTERNATIVE
LISTING AND SELLING BUSINESS OPPORTUNITIES
HOW TO MANAGE RESIDENTIAL PROPERTIES
(c) LAW UPDATE/ETHICS 1999-2000
CONTRACTS/BUSINESS OPPORTUNITIES
HOT SPOTS IN REAL ESTATE CONTRACTS
LEGAL HOTLINE ISSUES

(c) LAW UPDATE/ETHICS 1999-2000

RISK REDUCTION WHEN LISTING

(c) LAW UPDATE/ETHICS 1999-2000
DISCLOSURES IN HAWAII RESIDENTIAL

1031 TAX DEFERRED EXCHANGES

FAIR HOUSING

(c) LAW UPDATE/ETHICS 1999-2000

(c) LAW UPDATE/ETHICS 1999-2000

LAND USE AND PERMIT REQUIREMENTS

Provider

ABE LEE SEMINARS

EDDIE FLORES REAL ESTATE

ABE LEE SEMINARS

LYNN W CARLSON

ABE LEE SEMINARS

EDDIE FLORES REAL ESTATE
RICHARD W DAGGETT

EDDIE FLORES REAL ESTATE
LEEWARD COMMUNITY COLLEGE
HONOLULU BOARD OF REALTORS
ABE LEE SEMINARS

JOHN REILLY

ABE LEE SEMINARS

JOHN REILLY

ABE LEE SEMINARS

RICHARD W DAGGETT

ABE LEE SEMINARS

ABE LEE SEMINARS

ABE LEE SEMINARS

JOHN REILLY

RICHARD W DAGGETT

DUPLANTY SCHOOL OF REAL ESTATE
KAPIOLANI COMMUNITY COLLEGE
KAPIOLANI COMMUNITY COLLEGE
DUPLANTY SCHOOL OF REAL ESTATE
RICHARD W DAGGETT

ABE LEE SEMINARS

ABE LEE SEMINARS

ABE LEE SEMINARS

RICHARD W DAGGETT

ABE LEE SEMINARS

ABE LEE SEMINARS

ABE LEE SEMINARS

ABE LEE SEMINARS

ABE LEE SEMINARS

RICHARD W DAGGETT

DUPLANTY SCHOOL OF REAL ESTATE
RICHARD W DAGGETT

DOWER SCHOOL OF REAL ESTATE
DOWER SCHOOL OF REAL ESTATE
RICHARD W DAGGETT

DOWER SCHOOL OF REAL ESTATE
ABE LEE SEMINARS

DUPLANTY SCHOOL OF REAL ESTATE
ABE LEE SEMINARS

ABE LEE SEMINARS

DUPLANTY SCHOOL OF REAL ESTATE
RICHARD W DAGGETT

ABE LEE SEMINARS

ABE LEE SEMINARS

DUPLANTY SCHOOL OF REAL ESTATE
ABE LEE SEMINARS

ABE LEE SEMINARS

ABE LEE SEMINARS

ABE LEE SEMINARS

RICHARD W DAGGETT

DUPLANTY SCHOOL OF REAL ESTATE
KAPIOLANI COMMUNITY COLLEGE
RICHARD W DAGGETT

DUPLANTY SCHOOL OF REAL ESTATE
JOHN REILLY

JOHN REILLY

DUPLANTY SCHOOL OF REAL ESTATE
RICHARD W DAGGETT

ABE LEE SEMINARS

DOWER SCHOOL OF REAL ESTATE
ABE LEE SEMINARS

ABE LEE SEMINARS

DUPLANTY SCHOOL OF REAL ESTATE
DOWER SCHOOL OF REAL ESTATE

City

HONOLULU
HONOLULU
HONOLULU
HONOLULU
HONOLULU
HONOLULU
HONOLULU
HONOLULU
PEARL CITY
HONOLULU
HONOLULU
HONOLULU
HONOLULU
HONOLULU
HONOLULU
HONOLULU
HONOLULU
HONOLULU
HONOLULU
HONOLULU
HONOLULU
HONOLULU
HONOLULU
HONOLULU
HONOLULU
HONOLULU
HONOLULU
HONOLULU
HONOLULU
HONOLULU
HONOLULU
HONOLULU
HONOLULU
HONOLULU
HONOLULU
HONOLULU
HONOLULU
HONOLULU
HONOLULU
HONOLULU
HONOLULU
HONOLULU
HONOLULU
HONOLULU
HONOLULU
HONOLULU
HONOLULU
HONOLULU
HONOLULU
HONOLULU
HONOLULU
HONOLULU
HONOLULU
HONOLULU
HONOLULU
HONOLULU
HONOLULU
HONOLULU
HONOLULU
HONOLULU
HONOLULU
HONOLULU
HONOLULU
HONOLULU
HONOLULU
HONOLULU
HONOLULU
HONOLULU
HONOLULU
HONOLULU

Instructor

LEE
FLORES JR
LEE
CARLSON
LEE

MUKAI
DAGGETT
CHONG
CHONG
CHONG
LEE
REILLY
LEE
REILLY
LEE
DAGGETT
LEE

LEE

LEE
REILLY
DAGGETT
DUPLANTY
THOMAS
THOMAS
DUPLANTY
DAGGETT
LEE

LEE

LEE
DAGGETT
LEE

LEE

LEE

LEE

LEE
DAGGETT
DUPLANTY
DAGGETT
YEE

WILIA
DAGGETT
DOWER
LEE
DUPLANTY
LEE

LEE
DUPLANTY
DAGGETT
LEE

LEE
DUPLANTY
LEE

LEE

LEE

LEE
DAGGETT
DUPLANTY
THOMAS
DAGGETT
DUPLANTY
REILLY
REILLY
DUPLANTY
DAGGETT
LEE

YEE

LEE

LEE
DUPLANTY
WILIA

Fee ($)

48.00
45.00
48.00
33.00
48.00
45.00
50.00
45.00
40.00
69.00
50.00
49.00
50.00
49.00
50.00
50.00
48.00
48.00
52.00
49.00
50.00
45.00
40.00
40.00
45.00
50.00
48.00
48.00
48.00
50.00
50.00
50.00
48.00
48.00
48.00
50.00
45.00
50.00
50.00
50.00
50.00
50.00
48.00
45.00
48.00
48.00
45.00
50.00
50.00
50.00
45.00
52.00
48.00
48.00
48.00
50.00
45.00
40.00
50.00
45.00
49.00
49.00
45.00
50.00
48.00
50.00
48.00
48.00
45.00
50.00
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Date

11/20/2000
11/20/2000
11/20/2000
11/21/2000
11/21/2000
11/22/2000
11/22/2000
11/22/2000
11/22/2000
11/23/2000
11/24/2000
11/24/2000
11/24/2000
11/24/2000
11/25/2000
11/25/2000
11/25/2000
11/27/2000
11/27/2000
11/27/2000
11/27/2000
11/27/2000
11/28/2000
11/28/2000
11/28/2000
11/28/2000
11/28/2000
11/28/2000
11/29/2000
11/29/2000
11/29/2000
11/29/2000
11/29/2000
11/29/2000
12/02/2000
12/02/2000
12/02/2000
12/02/2000
12/02/2000
12/05/2000
12/05/2000
12/05/2000
12/07/2000
12/07/2000
12/07/2000
12/09/2000
12/09/2000
12/09/2000
12/12/2000
12/12/2000
12/12/2000
12/14/2000
12/14/2000
12/14/2000
12/16/2000
12/16/2000
12/16/2000
12/19/2000
12/19/2000
12/19/2000
12/21/2000
12/21/2000
12/21/2000
12/22/2000
12/22/2000
12/22/2000

Time

01:00pm
06:00pm
09:00am
09:00am
09:00am
01:15pm
05:00pm
08:30am
09:00am
09:00am
01:00pm
06:00pm
09:00am
09:00am
01:00pm
06:00pm
09:00am
01:00pm
06:00pm
08:00am
09:00am
12:45pm
01:30pm
01:30pm
08:00am
08:30am
08:30am
12:30pm
01:00pm
01:00pm
05:30pm
08:00am
09:00am
09:00am
01:00pm
01:00pm
06:00pm
09:00am
09:00am
01:00pm
06:00pm
08:30am
01:00pm
06:00pm
09:00am
01:00pm
06:00pm
09:00am
01:00pm
06:00pm
09:00am
01:00pm
06:00pm
09:00am
01:00pm
06:00Pm
09:00Am
01:00pm
06:00pm
08:30am
01:00pm
06:00pm
09:00am
01:00pm
06:00pm
09:00am

Course

PERMITS, PERMITS AND MORE PERMITS
WILLS, TRUSTS & REAL ESTATE
DEVELOPING SMALL PROPERTIES

(c) LAW UPDATE/ETHICS 1999-2000

(c) LAW UPDATE/ETHICS 1999-2000

(3hrs) AVOIDING PITFALLS

LEGAL HOTLINE ISSUES

(c) LAW UPDATE/ETHICS 1999-2000

LISTING AND SELLING BUSINESS OPPORTUNITIES

CONTRACTS/BUSINESS OPPORTUNITIES
(c) LAW UPDATE/ETHICS 1999-2000
DISCLOSURES IN HAWAII RESIDENTIAL

(c) LAW UPDATE/ETHICS 1999-2000

LAND USE AND PERMIT REQUIREMENTS
ZONING-ISSUES, PROBLEMS, QUESTIONS
CONDOMINIUM DEVELOPMENT PROCESS
CRATS, CRUTS & FLPS: AN ALTERNATIVE
ESCROW, TITLE & APPRAISALS
COMPUTERS, INTERNET & THE LICENSEE
BASIC REAL ESTATE INVESTMENT ANALYSIS
SURVEYS, TERMITE & HOME INSPECTION
(c) LAW UPDATE/ETHICS 1999-2000
RESIDENTIAL LANDLORD-TENANT CODE
LEGAL HOTLINE ISSUES

(3hrs) TIMESHARE REAL ESTATE-1

(c) LAW UPDATE/ETHICS 1999-2000

(c) LAW UPDATE/ETHICS 1999-2000

(c) LAW UPDATE/ETHICS 1999-2000

FAIR HOUSING

(3hrs) TIMESHARE REAL ESTATE

(c) LAW UPDATE/ETHICS 1999-2000

BASIC REAL ESTATE INVESTMENT ANALYSIS
DISCLOSURES IN HAWAII RESIDENTIAL

(c) LAW UPDATE/ETHICS 1999-2000
PERMITS, PERMITS AND MORE PERMITS

(c) LAW UPDATE/ETHICS 1999-2000

WILLS, TRUSTS & REAL ESTATE
DEVELOPING SMALL PROPERTIES

HOW TO MANAGE RESIDENTIAL PROPERTIES
HUD, VA AND (NON) JUDICIAL FORECLOSURE
UNDERSTANDING THE LAND USE ORDINANCES
(c) LAW UPDATE/ETHICS 1999-2000
ZONING-ISSUES, PROBLEMS, QUESTIONS
MEDIATION, ARBITRATION, LITIGATION
CRATS, CRUTS & FLPS: AN ALTERNATIVE

(c) LAW UPDATE/ETHICS 1999-2000
SURVEYS, TERMITE & HOME INSPECTION
COMPUTERS, INTERNET & THE LICENSEE
PERMITS, PERMITS AND MORE PERMITS
WILLS, TRUSTS & REAL ESTATE

HUD, VA AND (NON) JUDICIAL FORECLOSURE
UNDERSTANDING THE LAND USE ORDINANCES
MEDIATION, ARBITRATION, LITIGATION
STICKS, BRICKS & STEEL UNDERSTANDING
ZONING-ISSUES, PROBLEMS, QUESTIONS
CONDOMINIUM DEVELOPMENT PROCESS
CRATS, CRUTS & FLPS: AN ALTERNATIVE
ESCROW, TITLE & APPRAISALS
COMPUTERS, INTERNET & THE LICENSEE
(c) LAW UPDATE/ETHICS 1999-2000

HUD, VA AND (NON) JUDICIAL FORECLOSURE
WILLS, TRUSTS & REAL ESTATE
DEVELOPING SMALL PROPERTIES

(c) LAW UPDATE/ETHICS 1999-2000
MEDIATION, ARBITRATION, LITIGATION
STICKS, BRICKS & STEEL UNDERSTANDING

Provider

ABE LEE SEMINARS
ABE LEE SEMINARS
ABE LEE SEMINARS

DUPLANTY SCHOOL OF REAL ESTATE

JOHN REILLY

JOHN REILLY

JOHN REILLY

JOHN REILLY

RICHARD W DAGGETT
RICHARD W DAGGETT

DOWER SCHOOL OF REAL ESTATE
DOWER SCHOOL OF REAL ESTATE
RICHARD W DAGGETT

DOWER SCHOOL OF REAL ESTATE
ABE LEE SEMINARS

ABE LEE SEMINARS

ABE LEE SEMINARS

ABE LEE SEMINARS

ABE LEE SEMINARS

LYNN W CARLSON

ABE LEE SEMINARS

LYNN W CARLSON

KAPIOLANI COMMUNITY COLLEGE
JOHN REILLY

LYNN W CARLSON

KAPIOLANI COMMUNITY COLLEGE
JOHN REILLY

LYNN W CARLSON

ABE LEE SEMINARS

LYNN W CARLSON

ABE LEE SEMINARS

LYNN W CARLSON

ABE LEE SEMINARS

JOHN REILLY

ABE LEE SEMINARS

DUPLANTY SCHOOL OF REAL ESTATE

ABE LEE SEMINARS
ABE LEE SEMINARS

DUPLANTY SCHOOL OF REAL ESTATE

ABE LEE SEMINARS
ABE LEE SEMINARS
ABE LEE SEMINARS
ABE LEE SEMINARS
ABE LEE SEMINARS
ABE LEE SEMINARS
ABE LEE SEMINARS
ABE LEE SEMINARS
ABE LEE SEMINARS
ABE LEE SEMINARS
ABE LEE SEMINARS
ABE LEE SEMINARS
ABE LEE SEMINARS
ABE LEE SEMINARS
ABE LEE SEMINARS
ABE LEE SEMINARS
ABE LEE SEMINARS
ABE LEE SEMINARS
ABE LEE SEMINARS
ABE LEE SEMINARS
ABE LEE SEMINARS
ABE LEE SEMINARS
ABE LEE SEMINARS
ABE LEE SEMINARS
ABE LEE SEMINARS
ABE LEE SEMINARS
ABE LEE SEMINARS

City

HONOLULU
HONOLULU
HONOLULU
HONOLULU
HONOLULU
HONOLULU
HONOLULU
HONOLULU
HONOLULU
HONOLULU
HONOLULU
HONOLULU
HONOLULU
HONOLULU
HONOLULU
HONOLULU
HONOLULU
HONOLULU
HONOLULU
HONOLULU
HONOLULU
HONOLULU
HONOLULU
HONOLULU
HONOLULU
HONOLULU
HONOLULU
HONOLULU
HONOLULU
HONOLULU
HONOLULU
HONOLULU
HONOLULU
HONOLULU
HONOLULU
HONOLULU
HONOLULU
HONOLULU
HONOLULU
HONOLULU
HONOLULU
HONOLULU
HONOLULU
HONOLULU
HONOLULU
HONOLULU
HONOLULU
HONOLULU
HONOLULU
HONOLULU
HONOLULU
HONOLULU
HONOLULU
HONOLULU
HONOLULU
HONOLULU
HONOLULU
HONOLULU
HONOLULU
HONOLULU
HONOLULU
HONOLULU
HONOLULU
HONOLULU
HONOLULU
HONOLULU

Instructor

LEE

LEE

LEE
DUPLANTY
REILLY
PIETSCH
REILLY
REILLY
DAGGETT
DAGGETT
DOWER
DOWER
DAGGETT
WILIA

LEE

LEE

LEE

LEE

LEE
CARLSON
LEE
CARLSON
THOMAS
REILLY
CARLSON
THOMAS
REILLY
CARLSON
LEE
CARLSON
LEE
CARLSON
LEE
REILLY
LEE
DUPLANTY
LEE

LEE
DUPLANTY
LEE

LEE

LEE

LEE

LEE

LEE

LEE

LEE

LEE

LEE

LEE

LEE

LEE

LEE

LEE

LEE

LEE

LEE

LEE

LEE

LEE

LEE

LEE

LEE

LEE

LEE

LEE

Fee ($)

48.00
48.00
48.00
45.00
49.00
49.00
49.00
49.00
50.00
50.00
50.00
50.00
50.00
50.00
48.00
48.00
48.00
50.00
50.00
33.00
50.00
33.00
40.00
49.00
33.00
40.00
49.00
33.00
48.00
33.00
48.00
33.00
48.00
49.00
48.00
45.00
48.00
48.00
45.00
52.00
48.00
48.00
48.00
52.00
48.00
48.00
50.00
50.00
48.00
48.00
52.00
48.00
52.00
48.00
48.00
48.00
48.00
50.00
50.00
48.00
52.00
48.00
48.00
48.00
40.00
48.00
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Date

HILO

10/30/2000
10/30/2000

KAUAI

10/21/2000
10/26/2000
10/26/2000
10/27/2000
10/27/2000
10/28/2000

KONA

10/17/2000
10/18/2000
10/23/2000
10/23/2000
10/24/2000
11/03/2000
11/03/2000
11/04/2000
11/04/2000
11/18/2000
11/18/2000
11/18/2000

MAUI

10/17/2000
10/18/2000
10/18/2000
10/19/2000
10/25/2000
10/25/2000
10/25/2000
10/25/2000
10/30/2000
10/30/2000
10/30/2000
10/31/2000
10/31/2000
11/01/2000
11/07/2000
11/07/2000
11/14/2000
11/14/2000
11/14/2000
11/14/2000
11/14/2000
11/16/2000
11/16/2000
11/28/2000
11/28/2000

OTHER

Time

01:45pm
08:30am

09:00am
01:00pm
09:00am
01:00pm
09:00am
09:00am

09:00am
08:30am
01:45pm
08:30am
09:00am
08:30am
12:45pm
01:15pm
08:00am
05:30pm
08:00am
12:30pm

09:00am
09:00am
09:00am
09:00am
01:30pm
06:00pm
08:00am
09:00am
06:00pm
08:00am
12:30pm
08:30am
12:45pm
08:30am
01:00pm
08:30am
01:00pm
06:00pm
08:00am
08:30am
12:30pm
01:45pm
08:30am
01:45pm
08:30am

Course

(3hrs) BUYER REPRESENTATION
(3 hrs) REAL ESTATE AND TAXES!

ESSENTIALS OF LISTING

HOW TO MANAGE RESIDENTIAL PROPERTIES
RESIDENTIAL PROPERTY MANAGEMENT

(c) LAW UPDATE/ETHICS 1999-2000
CONDOMINIUMS: LAWS & ISSUES
ESSENTIALS OF THE DROA

ESSENTIALS OF THE DROA

(c) LAW UPDATE/ETHICS 1999-2000

(3 hrs) REAL ESTATE AND TAXES!

(3hrs) BUYER REPRESENTATION
ESSENTIALS OF FINANCE

RESIDENTIAL PROPERTY MANAGEMENT
FAIR HOUSING

INTRODUCTION TO BROKER MANA

(c) LAW UPDATE/ETHICS 1999-2000
INTRODUCTION TO BROKER MANAGEMENT
FAIR HOUSING

(c) LAW UPDATE/ETHICS 1999-2000

ESSENTIALS OF THE DROA

(3hrs) BUYER REPRESENTATION
ESSENTIALS OF FINANCE

ESSENTIALS OF LISTING

BASIC REAL ESTATE INVESTMENT ANALYSIS
(3hrs) TIMESHARE REAL ESTATE-1

(c) LAW UPDATE/ETHICS 1999-2000

(3 hrs) REAL ESTATE AND TAXES!

(3hrs) TIMESHARE REAL ESTATE-1

BASIC REAL ESTATE INVESTMENT ANALYSIS
(c) LAW UPDATE/ETHICS 1999-2000

(3 hrs) REAL ESTATE AND TAXES!

(3hrs) BUYER REPRESENTATION

(c) LAW UPDATE/ETHICS 1999-2000

HOT SPOTS IN REAL ESTATE CO

RISK REDUCTION WHEN LISTING
COMMERCIAL RE SALES/LEASE

(3hrs) TIMESHARE REAL ESTATE-1

BASIC REAL ESTATE INVESTMENT ANALYSIS
INTRODUCTION TO BROKER MANAGEMENT
(c) LAW UPDATE/ETHICS 1999-2000

(3 hrs) REAL ESTATE AND TAXES!

(c) LAW UPDATE/ETHICS 1999-

(3hrs) BUYER REPRESENTATION

(c) LAW UPDATE/ETHICS 1999-2000

CONSENSUAL DUAL AGENCY (COMPUTER)
TAX FREE EXCHANGE OF RESIDENTIAL PROPERTY

Provider

SEILER SCHOOL OF REAL ESTATE
SEILER SCHOOL OF REAL ESTATE

HAWAII ASSOCIATION OF REALTORS
DUPLANTY SCHOOL OF REAL ESTATE
DUPLANTY SCHOOL OF REAL ESTATE
DUPLANTY SCHOOL OF REAL ESTATE
DUPLANTY SCHOOL OF REAL ESTATE
HAWAII ASSOCIATION OF REALTORS

KONABOARD OF REALTORS INC

ABE LEE SEMINARS

SEILER SCHOOL OF REAL ESTATE
SEILER SCHOOL OF REAL ESTATE
KONABOARD OF REALTORS INC
MAX SHERLEY REAL ESTATE CENTER
MAX SHERLEY REAL ESTATE CENTER
MAX SHERLEY REAL ESTATE CENTER
MAX SHERLEY REAL ESTATE CENTER
AKAHI REAL ESTATE NETWORK LLC
AKAHI REAL ESTATE NETWORK LLC
AKAHI REAL ESTATE NETWORK LLC

MAUI BOARD OF REALTORS INC
SEILER SCHOOL OF REAL ESTATE
MAUI BOARD OF REALTORS INC
MAUI BOARD OF REALTORS INC
LYNN W CARLSON

LYNN W CARLSON

LYNN W CARLSON

SEILER SCHOOL OF REAL ESTATE
LYNN W CARLSON

LYNN W CARLSON

LYNN W CARLSON

MAUI BOARD OF REALTORS INC
MAUI BOARD OF REALTORS INC
SEILER SCHOOL OF REAL ESTATE
MAUI BOARD OF REALTORS INC
MAUI BOARD OF REALTORS INC
MAUI BOARD OF REALTORS INC
LYNN W CARLSON

LYNN W CARLSON

MAUI BOARD OF REALTORS INC
LYNN W CARLSON

MAUI BOARD OF REALTORS INC
MAUI BOARD OF REALTORS INC
MAUI BOARD OF REALTORS INC
MAUI BOARD OF REALTORS INC

JOHNREILLY
JOHNREILLY

COMPUTER
COMPUTER

City

HILO
HILO

KAMUELA
LIHUE
LIHUE
LIHUE
LIHUE
KAMUELA

KAILUA-KONA
KAILUA-KONA
KAILUA-KONA
KAILUA-KONA
KAILUA-KONA
KAILUA-KONA
KAILUA-KONA
KAILUA-KONA
KAILUA-KONA
KAILUA-KONA
KAILUA-KONA
KAILUA-KONA

KAHULUI
KIHEI
KAHULUI
KAHULUI
LAHAINA
LAHAINA
LAHAINA
KIHEI
WAILEA
WAILEA
WAILEA
KAHULUI
KAHULUI
KIHEI
KAHULUI
KAHULUI
KAHULUI
LAHAINA
LAHAINA
KAHULUI
LAHAINA
KAHULUI
KAHULUI
KAHULUI
KAHULUI

Instructor Fee ($)

SEILER
SEILER

GOODALE
DUPLANTY
DUPLANTY
DUPLANTY
DUPLANTY
BEGIER

SPADINGER
LEE

SEILER
SEILER
SPADINGER
SHERLEY
SHERLEY
SHERLEY
SHERLEY
SPADINGER
SPADINGER
SPADINGER

WALLS
SEILER
MOORE
WALLS
CARLSON
CARLSON
CARLSON
SEILER
CARLSON
CARLSON
CARLSON
SEILER
SEILER
SEILER
DUPLANTY
DUPLANTY
CHONG
CARLSON
CARLSON
CHONG
CARLSON
SEILER
MOORE
SEILER
WALLS

REILLY
REILLY

40.00
40.00

50.00
45.00
45.00
45.00
45.00
50.00

60.00
45.00
40.00
40.00
60.00
45.00
45.00
45.00
45.00
49.00
49.00
49.00

60.00
40.00
60.00
60.00
33.00
33.00
33.00
40.00
33.00
33.00
33.00
45.00
45.00
40.00
45.00
45.00
45.00
33.00
33.00
45.00
33.00
45.00
45.00
45.00
45.00
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Continuing Education Providers
NAME

ABE LEE SEMINARS

AKAHI REAL ESTATE NETWORK LLC

CENTURY 21 REAL ESTATE SCHOOL

DOWER SCHOOL OF REAL ESTATE

DUPLANTY SCHOOL OF REAL ESTATE

EDDIE FLORES REAL ESTATE CONTINUING EDUCATION
HAWAII ASSOCIATION OF REALTORS

HONOLULU BOARD OF REALTORS

JOHN REILLY REAL ESTATE CONTINUING ED CO
KAPIOLANI COMMUNITY COLLEGE OFFICE OF COMMUNITY SERVICES
KONA BOARD OF REALTORS INC

LEEWARD COMMUNITY COLLEGE OFFICE OF CONTINUING ED & TRAINING
LISHAN Z. CHONG PACIFIC REAL ESTATE INSTITUTE

LYNN W CARLSON

MAUI BOARD OF REALTORS INC

MAX SHERLEY REAL ESTATE CENTER

RICHARD W DAGGETT

SEILER SCHOOL OF REAL ESTATE

UNIVERSITY OF HAWAII AT MANOA SBMP - OUTREACH COLLEGE

TELEPHONE

988-3751
331-5300
263-4074
988-5445
737-5507
521-3044
737-4000
732-3000
523-5030
734-9211
329-4874
455-0477
524-1505
874-4064
873-8585
871-9714
923-0122
874-3100
956-8244

2000 Meeting Schedule

NOTE: Meeting datesand times ar e subject to change without notice. Please call the Real Estate Commission’s

office at 586-2643 to confirm dates, times, and locations of the meetings.

Unless otherwise noted, all meetings are in the Kapuaiwa Room on the second floor of the HRH Princess Victoria

Kamamalu Building at 1010 Richards Street in Honolulu.

Real Estate Commission—9 a.m. Laws & Rules Review Committee-9 am.
Education Review Committee—10 am.

Thursday, October 26
Thursday, November 30

Condominium Review Committee—11 am.

Friday, December 15 Wednesday, November 15
Thursday, December 14

State of Hawalii

Real Estate Commission Bulletin
250 South King Street, Room 702
Honolulu, Hawaii 96813
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